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What is Sales Performance Motivation?

1. Sales performance improvement is for:

ω Sales People

ω Sales Teams

ω Sales Management

2. Simple actionable ideas, tools and techniques practiced 
by the best in sales:

ω Skills development

ω Process improvement

ω Attitude management

3. Lessons learned from a life time in sales:

ω Inspirational

ω Motivational

ω Actionable

ά{ŀƭŜǎ ƛǎ ǎƛƳǇƭŜ ōǳǘ ƴƻǘ ŜŀǎȅΦ Lǘ ƛǎ ŀƭƭ
common sense but common sense
ƛǎ ǎŜƭŘƻƳ ŎƻƳƳƻƴ ǇǊŀŎǘƛŎŜΦέ

ςDavid R Ednie
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Customized Keynotes and Workshop Programs:

ωBecoming a Trusted Advisor

ωSelling Your Ideas. The Art of Persuasion

ω{Ŝƭƭ 5ƻƴΩǘ ¢ŜƭƭΦUsing Diagnostic Conversations

ωHow to Achieve Sustainable Performance in Sales

ωBuilding a Brand Around You

ωUncover the Real Issues by Asking Questions in Colour

ωHow to Master the 5 Steps of the Buyer's Decision Process

ω10 Ways to Find More Prospects
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